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PART 15 - CONTRACTING BY NEGOTIATION

15.001

15.101
15.102

15.201
15.207
15.209

15.303
15.304
15.305

15.406

Definitions.

Subpart 15.1 - Source Selection Processes and Techniques
Best value continuum.
Oral proposals.
Subpart 15.2 - Solicitation and Receipt of Proposals and Information
Exchanges with industry before receipt of proposals.
Handling proposals and information.
Solicitation provisions and contract clauses.
Subpart 15.3 - Source Selection
Responsibilities.
Evaluation of factors and significant subfactors.
Proposal evaluation.

Subpart 15.4 - Contract Pricing

Documentation.
15.406-3 Documenting the negotiation.

Subpart 15.5 - Preaward, Award, and Postaward Notifications, Protests, and Mistakes

15.506

15.601
15.604
15.606

15.607

Postaward debriefing of offerors.

Subpart 15.6 - Unsolicited Proposals.

Definitions.

Agency points of contact.

Agency procedures.

15.606-1 Receipt and initial review.

15.606-2 Evaluation.

Criteria for acceptance and negotiation of an unsolicited proposal.
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